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A common goal of many retirees is to leave a legacy.  Today we look at a retiree and his spouse who worked hard for 
their family. They were prudent savers and are conservative spenders during retirement.  What if the beneficiaries are 
considerably less responsible with their money? 

Case Study 

A couple, age 75 (Bob) and 70 (Betty), built a healthy retirement fund and have a solid de-cumulation strategy by 
utilizing their MarketShare financial professional.  Their current strategy includes: 

• Both Bob and Betty own a whole life insurance policy with each other as a beneficiary 
• Bob owns a lifetime only SPIA for maximum payout 
• Sizable savings account 

The couple has three grown children and they plan to leave equal money to all of them. One child is financially stable 
while the other two have financial troubles and frequently ask for money. As a result, Bob and Betty are looking for a 
strategy to prepare the other two less responsible children for long-term financial success rather than providing them 
with an opportunity to quickly blow through their inheritance.  

Discussion 

At this point the couple has a plan if they outlive their money in retirement, but they decide to consult their 
MarketShare financial professional to determine a spendthrift proof plan for distributing their money once they are 
gone: 

• Bob and Betty purchase a growth-focused fixed indexed annuity, which has downside protection and upside 
potential. They fund this annuity by using a portion of their savings. They do not plan to take any distributions 
and list all three children as primary beneficiaries. 

• The couple name all three children as the contingent beneficiaries on each of their individual whole life 
insurance policies. 

• They instruct their MarketShare financial professional and the insurance company, in writing, on how funds 
should be distributed which will be via an annuity payout over several years if payable to their children. 

Conclusion 

An annuity is typically purchased to provide lifetime income that a retiree can’t outlive, but annuities can also serve as a 
creative way to pass an inheritance down in special circumstances. By setting-up the death benefit to pay-out over 
several years, the couple will ensure their children will not spend their inheritance all at once. 

Think Annuities! 
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