
Contact Information 

O: 602.744.3017 

Todd.Fulks@advisorgroup.com 

 

 

Vendor Partner:  Advisor Group 

 

 

 

 

Todd Fulks, JD 
Senior Vice President                   

Succession and Acquisition 

 

 

 
 

 

 

 

 

Todd Fulks is Senior Vice President with Advisor Group. In this role, he 
represents the Advisor Group platform of services to the broker-dealer 
community, working specifically with existing advisors looking to sell or 
acquire a business, either inside or outside of the organization.  

Todd works with existing advisors to develop and implement continuity 
plans to protect a business and assets in the event of death or disability 
of an advisor. Todd has created and maintains resources available to 
help advisors with succession, acquisition, valuation and continuity 
needs. He also works with advisors and their outside professionals to 
implement plans specific to their circumstances.  

 

Todd is responsible for creating Advisor Group’s interactive matching 
platform called My Succession Plan (MSP). MSP is an intimate          
community for financial advisors interested in buying, selling, merging, 
finding or becoming a junior partner, valuation, continuity planning,   
business building and more. It involves sophisticated matching             
capabilities on a number of criteria, confidential electronic profiles, real 
time updates, valuation and lending assistance, deal structuring and 
documentation. Most importantly, it includes the industry’s leading          
experts to consult with advisors every step of the way. There is not a 
more robust platform in the industry.  

 

Career Summary  

Previously, Todd was with FP Transitions, where he was Senior Vice 
President, leading its transactions, succession, mergers and acquisitions 
initiatives. Before that role, Todd was the Senior Vice President and 
General Counsel for Bill Good Marketing where he oversaw legal and 
compliance, while assisting advisors with succession planning, due             
diligence, private M&A transactions, spin off, and business planning         
opportunities. 

 

He has served as an arbitrator for both the NASD and the NYSE prior to 
their consolidation, as well as currently being an arbitrator for FINRA. 

 

Background  

Todd is an attorney licensed in multiple states. He holds the FINRA            
Series 7, 24, 63, 66 and 79 securities licenses. He is known as a leading 
expert in the nation on succession and acquisition.  



Contact Information 

P:  859.308.8935 

Janey.Kegley@advisorgroup.com 

 

 

Vendor Partner:  Advisor Group 

 

 

 

 

 

Janey Kegley 
Vice President                        

Regional Consultant 

 

 

 

 
 

 

 

 

 

Janey Kegley joined Advisor Group as Vice President, Regional           
Consultant in January 2023.  She brings more than 20 years of financial 
service experience having served in roles as a Financial Advisor,              
University Instructor for Business and Finance courses, Vice President 
of Investments with JP Morgan Chase, Regional Vice President at FTJ 
FundChoice, and Director at Main Management, LLC.   

 

Janey focuses on fostering collaborative partnerships with Financial    
Advisors across the South Central region.  Her primary goal is to help 
Financial Advisors build deeper relationships with clients and efficiently 
grow their assets under management. 



Contact Information 

O: 727.497.9134 

Kaffie.Latson@advisorgroup.com 

 

 

Vendor Partner:  Advisor Group 

 

 

 

 

Kaffie Latson 
Succession and                              

Acquisition Consultant 

 

 

 

 
 

 

 

 

 

Kaffie has a passion of helping financial professionals through the suc-
cession and acquisition process. She works closely with buyers, seller 
and also those who want to protect what they have built over their ca-
reers with actionable continuity plans.  

 

Career Summary 

Kaffie Latson has spent over twenty years in the financial services indus-
try in a variety of roles at various firms including Transamerica Financial 
Advisors and then transitioned to Signator. In both firms, she assisted 
financial professionals with succession, acquisition and continuity plan-
ning.  After a brief stint with another wealth management firm, when Kaf-
fie had the chance to reunite with her Advisor Group colleagues, she 
jumped at the opportunity.  

 

Background 

Kaffie holds FINRA Series, 7, 24 and 63 licenses in addition to her Life, 
Health and Variable Annuity licenses. When not working Kaffie enjoys 
spending time with her children either sailing or on the beaches in her 
hometown of St. Petersburg, Florida.  



Contact Information 

P:  602.315.6847 

KMoore@advisorgroup.com 

 

 

Vendor Partner:  Advisor Group 

 

 

 

 

 

Keith Moore 
Vice President                        

Divisional Director 

 

 

 

 
 

 

 

 

 

Keith Moore is Vice President and Divisional Director for Investment    
Advisory Consulting at Advisor Group leading initiatives across the four 
Western Regions.  

 

Keith began his career in 2002 as a Financial Advisor for JP Morgan 
Chase. Keith joined the Investment Advisory Consulting team in 2005 
and earned the George J. Vaerewyck award in 2006 as the Employee of 
the Year.  

 

Keith served as the Mountain/West Regional Consultant from 2015 to 
2022 until taking the role as Divisional Director in 2022.  Since 2005 
Keith has proven to be a subject matter expert with advisory programs 
and managed account strategies.  

 

Keith currently holds the Series 7 and 66 licenses. 

 



Contact Information 

P:  260.341.9689 

Timothi.Burns@americannational.com 

 

 

Vendor Partner:  American National Life 

 

 

 

 

 

Tim Burns 
National Sales Manager 

 

 

 

 
 

 

 

 

 

Tim Burns brings nearly 25 years of combined insurance company and 
brokerage agency experience, extensive market knowledge and a     
commitment to deliver value, listen and follow through.  As a National 
Sales Manager for American National, Tim is a trusted partner known for 
his hard work and excellent customer service. He succeeds                    
fundamentally by uncovering new opportunities and providing strategic 
thought.   

 

Tim leverages his past wholesaling, national account and sales           
leadership roles along with his passion of coaching others to deliver 
credible, insightful and timely sales strategies. 

 

Tim holds a degree from Indiana University and deeply connects to his 
community of Fort Wayne, Indiana having been previously elected to  
political office and volunteering for board positions with multiple              
organizations over the years.  Tim and his wife, Heather, have two adult 
children and proudly donate to organizations that support and promote 
the overall wellness of families and children such as United Way, Ronald 
McDonald House Charities, Riley Hospital for Children, and the Cystic 
Fibrosis Foundation.   

 

 

When not working, Tim enjoys spending time with family and friends, 
supporting his kids’ activities, tackling do-it-yourself construction           
projects, following the Chicago Cubs and attending high school                
basketball games near and far. 



Contact Information 

P:  888.909.6504, Option 6 

Bob.Kline@Americannational.com 

 

 

Vendor Partner:  American National Life 

 

 

 

 

Robert Kline, JD 
Assistant Vice President                 

Pension Sales 

 

 

 

 
 

 

 

 

 

Bob Kline is Assistant Vice President in charge of Pension Sales at 
American National Insurance Company.  Bob has 40 years’ experience 
working with qualified plans, including experience working with two large 
banks and two “Big Five” accounting firms. 

 

Bob has his law degree from the Case Western Reserve University    
College of Law in Cleveland, Ohio and is admitted to the Ohio Bar. He 
received his B.A., cum laude, from Ohio University in Athens, Ohio.   

 

He has been awarded the Qualified Plan Administrator certification by 
the American Society of Pension Plan Professionals and Actuaries. 

 

Bob works with producers to design plans, assist with plan sales and 
consults on legal and technical matters regarding plan design and           
administration.  He is a frequent speaker on a variety of retirement plan 
related topics. 



Contact Information 

P:  949.270.9342 

KiAnderson@Apollo.com 

 

 

Vendor Partner:  Apollo Global Management 

 

 

 

 

Kimberly Anderson 

CRPC 
National Accounts 

 

 

 

 
 

 

 

 

 

Ms. Anderson joined Apollo in 2022 in National Accounts and is                         
responsible for developing relationships and adding selling agreements 
in the independent broker dealer channel.  

 

Prior to the that time, Ms. Anderson was VP - National Accounts               
Manager at Griffin Capital Securities from September 2016 to February 
2022. Prior to that, Ms. Anderson was an Assistant Vice President -  
Special Operations at Realty Capital Securities from September 2010 to 
December 2015.  

 

Before joining Realty Capital, Ms. Anderson was a Business                  
Development Consultant at Peak Advisor Alliance (Carson Coaching) 
from September 2007 to September 2010. 
 
Ms. Anderson holds a CRPC, Series 7 and Series 63 designation. She 
graduated from South Dakota State University with a Bachelor of            
Science degree. 

 



Contact Information 

P:  801.420.5789 

AHanson@Apollo.com 

 

 

Vendor Partner:  Apollo Global Management 

 

 

 

 

Adam Hanson 
Regional Consultant 

 

 

 

 
 

 

 

 

 

Adam Hanson is a Regional Consultant with Griffin Capital Securities 
(“GCS”), a subsidiary of Apollo Global Management.  

 

He is responsible for raising capital in the IBD and RIA channels 
throughout Florida and Puerto Rico for the investment programs       
sponsored or co-sponsored by Apollo.  

 

Before joining GCS in 2018, he worked at Highland Capital                      
Management. Before that, Adam was a Senior Analyst in Private Equity 
for Latin America at Goldman Sachs.  

 

He is a registered Series 7, 24 and 63 licensed representative. Adam 
earned a Bachelor’s in Finance from the University of Utah. 



Contact Information 

P:  213.321.6897 

Gerry.Gaeta@cnr.com 

 

 

Vendor Partner:  City National Rochdale 

 

 

 

 

Gerry Gaeta, JD, 

MSFS, CEPA 
Managing Director                        

Senior Wealth Strategist 

 

 

 
 

 

 

 

 

Gerry joined City National Rochdale in 2020 with over 25 years of       
Estate, Financial, and Business Succession Planning experience. Gerry 
also has several years of private practice experience as an attorney  
specializing in Estates and Trusts and Real Estate law.  

 

He is responsible for partnering with financial advisors and their clients 
to deliver Comprehensive Wealth Assessment (CWA) services that  
identify opportunities to enhance financial well-being across investment 
planning, asset protection and risk management, income tax mitigation, 
philanthropy, and estate and legacy planning. 

 

Previously, Gerry was a Managing Director of Financial Planning for First 
Republic Bank. In this role he supported the advanced planning needs of 
ultra high net worth clients in Southern California. Prior to this, he held 
several positions at New York Life including Advanced Planning        
Consultant and Private Placement Life Specialist. He also founded the 
Estate and Investment Planning Group at Midlantic Bank, served as 
Head of Financial Planning at Allstate Financial Services/Lincoln Benefit 
Life, and led the Prudential Securities entry into the Trust Services        
business. 

 

Gerry earned a B.S. in Physics and a B.A. in Psychology from Widener 
University, a Master of Science in Financial Services (MSFS) from The 
American College, and a J.D. from New York Law School. Gerry and his 
wife split their time between Dallas, Texas and New York City, and he 
enjoys occasionally performing bossa nova and “Great American     
Songbook” tunes on guitar and vocals. Gerry was also once featured on 
Fox News for his unique commute to his Wall Street office: kayaking  
daily across the Hudson River. 



Contact Information 

P:  615.945.5612 

Drew.Hadlock@cnr.com 

 

 

Vendor Partner:  City National Rochdale 

 

 

 

 

Drew Hadlock 
Director                                           

National Accounts 

 

 

 
 

 

 

 

 

Drew joined City National Rochdale in 2022. Located in Nashville,            
Tennessee, she is responsible for oversight in managing broker-dealer 
distribution and partner relationships across the U.S. She is involved in 
managing the day-to-day requests of our partners and works to develop 
strategic sales development planning and implementation with the firms 
she covers. 

 

Prior to joining City National Rochdale, Drew served as Director,             
National Accounts at Jackson National Life. During her six years of          
experience at Jackson, she held multiple roles between the Sales team 
and Strategic Relationships. In these roles, she led numerous new            
broker-dealer onboardings, product launches, managed key                         
relationships, managed a team of eight internal key account managers, 
and led sales operations for the group. 

 

Drew earned her Bachelors from Lipscomb University in Nashville, TN, 
and is currently pursuing her Masters of Science in Finance through 
Georgetown University in Washington D.C. She is a world traveler, loves 
cooking, the outdoors, and spending time with her husband and              
goldendoodle, Banjo. 



Contact Information 

O: 727.244.8641 

Jared.mcdaniel@cnr.com 

 

 

Vendor Partner:  City National Rochdale 

 

 

 

 

Jared McDaniel 

CFA, CPA, CFP
®
 , 

CMT, CPWA
®
, AIF

®
 

Director                                         

Senior Investment                           

Consultant 

 

 

 
 

 

 

 

 

Mr. McDaniel joined City National Rochdale in 2014 and has over 15 
years of financial industry experience. Located in Tampa, he is             
responsible for developing and fostering relationships along the West 
Coast of Florida with CPAs, attorneys, financial advisors, and their cli-
ents who may benefit from City National Rochdale’s customized              
investment management services. 

 

Most recently, Mr. McDaniel was employed at Sentinel Investments 
where he served as a Product Specialist responsible for institutional and 
retail client relationships. Prior to that, he served as an Investment           
Strategist at Deutsche Bank, where he performed research to develop 
the firm’s asset allocation and was a member of the U.S. Investment 
Committee. Mr. McDaniel began his career at Arthur Andersen, where 
he performed tax consulting and compliance services. 

 

Mr. McDaniel received his BS and MS in Accounting with a                        
specialization in Tax from the Fisher School of Accounting at the               
University of Florida. He also received his MBA from the University of 
South Florida, with specializations in Financial Market and Institutions, 
International Business, and Finance. Mr. McDaniel holds the Chartered 
Financial Analyst® designation and is a member of the CFA Institute and 
CFA Society Tampa Bay. He is a Certified Public Accountant in the state 
of Florida and a member of the FICPA and AICPA. Additionally, he holds 
the Certified Financial Planner, Chartered Market Technician, Certified 
Private Wealth Advisor® and Accredited Investment Fiduciary

® 
            

designations. Mr. McDaniel spends most of his free time with his family, 
his wife, Jessica and three kids, Rebecca, Reese, and Benjamin. 



Contact Information 

P:  404.804.7281 

Kevin.Hart@corebridgefinancial.com 

 

 

Vendor Partner:  Corebridge Financial 

 

 

 

 

Kevin Hart, CRPC 
Divisional Vice President 

 

 

 
 

 

 

 

 

Kevin Hart is committed to your success and helping you grow your  
business. As a Divisional Vice President, he works with financial           
professionals throughout northern Illinois and Indiana. 

 

Kevin understands today’s challenges and distinguishes himself by     
offering a professional, consultative approach to wholesaling. He values 
his reputation among financial professionals as the "go to" partner for 
innovative solutions that meet the changing needs of financial               
professionals and their clients. 

 

With more than 6 years in the financial services industry, Kevin brings a 
wealth of experience to his business partners, along with actionable   
ideas and time-tested strategies gathered by studying top-performing 
financial professionals. 

 

Kevin makes his home in Indianapolis, Indiana. When Kevin is not         
working, he enjoys spending time with friends and family, boating,  
wakeboarding, working out and playing sports. 



Contact Information 

P:  781.790.8861 

Kate.Middleton@dlmarketing.com 

 

 

Vendor Partner:  Delaware Life 

 

 

 

 

 

Kate Middleton 
Relationship Manager 

 

 

 

 
 

 

 

 

 

Kate Middleton is a Relationship Manager with Delaware Life.  She 
works closely with our wholesalers to resolve issues as well as provide 
product and marketing support to our distribution partners.   

 

She has approximately 17 years of experience at Delaware Life (seven 
years at Sun Life) and has help roles in Customer Service, Complaint 
Resolution, Internal Sales desk, and Key Account Management.   

 



Contact Information 

P:  317.523.2166 

Ryan.reid@dlmarketing.com 

 

 

Vendor Partner:  Delaware Life 

 

 

 

 

Ryan Reid 
Regional Vice President        

Indiana & Southern Illinois 

 

 

 

 
 

 

 

 

 

Joining in January 2023, Ryan Reid is the Regional Vice President with 
Delaware Life for Indiana and Southern Illinois. His primary                          
responsibilities are to drive sales initiatives and increase brand              
recognition for Delaware Life’s solutions with financial professionals. He 
has been in the financial service industry since 2012. 

 

Ryan’s specialty is positioning annuity solutions to help clients Grow, 
Protect, and Solve for life’s needs. He also leverages home office       
resources to educate his partners on topics to enrich their client                    
relationships.  

 

Treating everyone he encounters with the utmost respect and dignity 
they deserve is both a personal and professional value that Ryan firmly 
stands on. His approach to be prepared, undistracted, and inquisitively 
focused on how he can help validates Ryan’s ability to be a good       
partner. 

 

Ryan majored in Finance at Oakwood University in Huntsville, Alabama. 
He then obtained a Master of Science in Finance from Webster               
University and has participated in several leadership and management 
certificated workshops to support his continuous personal and                
professional development. Ryan’s current licenses include Series 7              
and 63.  

 

Most importantly, Ryan is a husband and father. When he is not                   
immersed in MasterClasses, physical fitness and outdoor interests are 
Ryan’s hobbies of choice. His impact on the community is also essential 
to him, undertaking charitable endeavors that promote experiential             
education and financial literacy for children and families. 



Contact Information 

P:  610.397.4450 

kabe@emoneyadvisor.com 

 

 

Vendor Partner:  eMoney 

 

 

 

 

Kari Abe 
Senior Inside Sales Manager 

 

 
 

 

 

 

 

Meet Kari Abe, your contact for all eMoney questions! 

 

Kari is a Senior Inside Sales Manager at eMoney, where she has spent 
the past eleven years developing expertise on advisor needs and 
eMoney solutions.  

 

Beginning with a client support role in 2012, then moving to an eMoney 
training & coaching position, and ultimately to the sales team specifically 
working with larger enterprises, she is well equipped to help you         
navigate new challenges as our industry continues to evolve.   

 

Kari resides in Pennsylvania with her husband, Brandon and their dogs, 
Toto & Cava. 

 



Contact Information 

P:  561.871.1626 

CSavage@insperex.com 

 

 

Vendor Partner:  Insperex 

 

 

 

 

 

Chris Savage 
Vice President                               

Business Development 

 

 

 

 
 

 

 

 

 

Chris Savage is InspereX’s Business Development Vice President for 
Advisor Group nationwide.  

 

Chris has over 30 years of financial services experience working with 
mutual funds, ETF’s, SMA, fixed and variable annuities.  

 

He is a graduate of Albright College of Business and holds Series 7 and 
63 licenses. Chris is an avid skier and golfer. 

 



Contact Information 

P:  860.305.9080 

MattkansyRD@gmail.com 

 

 

Keynote:  Matthew Kansy, RD 

 

 

 

 

 

 

 
 

 

 

 

 

Matt is a health and wellness consultant specializing in human             
optimization through nutrition, physical activity, sleep hygiene, and stress 
management.  

 

With 20 years of experience in the healthcare field, he has helped               
individuals and businesses achieve a variety of health and wellness 
goals.   

 

His emphasis is not only on mental and physical performance but also 
on the treatment and prevention of disease, inflammation, hormone        
irregularities, weight management as well as optimizing athletic           
performance and cognitive function.  

 

All information is based on the latest scientific research and studies, 
along with his own professional experience over the past 20 years.  

 

 

Website: Mattkansy.com 

 

 

  Matthew Kansy RD 

 

   

  @mattkansy 

 

   

  MattKansyRD 



Contact Information 

P:  212.409.2681 

ARedmond@ladenburg.com 

 

 

Vendor Partner:  Ladenburg Thalmann Asset 
      Management 

 

 

 

 

Aidan Redmond   

CAIA 
Senior Research Analyst 

 

 

 

 
 

 

 

 

 

Aidan Redmond is a Senior Research Analyst for Ladenburg Thalmann 
Asset Management. He is responsible for conducting market research 
and analysis, fund and manager due diligence for the Ladenburg Asset 
Management Program (LAMP), maintenance of the top-rated funds and 
ETF lists, and assisting with the Ladenburg Funds.  

 

Aidan joined Ladenburg from an independent consultancy where he  
provided strategic guidance to institutional asset managers. Before  
working as a strategy consultant, Aidan worked for NEPC as a research 
analyst. At NEPC, Aidan was the lead analyst and primary researcher for 
a $7 billion multi-asset investment program.   

 

He started his career at Atlantic Trust Private Wealth Management in the 
Multi-Manager Investment Program, conducting research and due      
diligence on investment managers across a wide array of asset classes 
and strategies.  

 

Aidan earned a Bachelor of Science with a concentration in finance from 
Quinnipiac University. He is a CAIA Charter holder, having earned the 
Chartered Alternative Investment Analyst designation from the CAIA   
Association, and is a member of the CAIA Boston and CAIA New York 
chapters. Aidan earned a Master of Business Administration with High 
Distinction from Bentley University’s McCallum Graduate School of  
Business. 



Contact Information 

P:  859.640.4824 

jared@libertyoneim.com 

 

 

Vendor Partner:  Liberty One                                         
      Investment Management 

 

 

 

 

Jared Bosley 
Regional Sales Consultant 

 

 

 
 

 

 

 

 

Jared has 20 years of financial industry experience, getting his start at 
Fortune 500 companies in 2003 and 2008.  He brings a diverse       
background from within the industry, including time working as a Trade 
Specialist, Service Support Lead, Client Relationship Manager, and now 
as a Regional Sales Consultant.   

 

Perhaps most notably, Jared has seven years of experience working in a 
variety of capacities for an industry-leading third-party investment           
management platform.  Jared has a unique perspective on the fee 
based, third-party asset management landscape.  He has first-hand ex-
perience working with dozens of investment managers and hundreds of 
financial advisors who leverage the power of third-party strategists within 
their practice.   

 

Jared joined the Liberty One team in October 2022. 



Contact Information 

P:  224.518.0680 

benm@libertyoneim.com 

 

 

Vendor Partner:  Liberty One                                         
       Investment Management 

 

 

 

 

Ben McQueen 
Regional Vice President                   

External Wholesaler 

 

 

 
 

 

 

 

 

Ben entered the financial service industry in 2012 as a Sales                  
Representative for a property and casualty insurance company. He          
transitioned into the investment arena in 2014, gaining industry               
experience as both a Financial Representative and Licensed Personal 
Banker.  

 

Ben transitioned to a wholesaling role in 2017 when he took a position 
as a Regional Sales Consultant at in industry leading third-party asset 
management platform. His diverse background gives him valuable      
experience and perspective within the financial planning industry.  

 

Ben joined the Liberty One team December 2020. 

 



Contact Information 

P:  813.459.6690 

ericm@libertyoneim.com 

 

 

Vendor Partner:  Liberty One                                         
         Investment Management 

 

 

 

 

Eric Miller 
National Sales Director 

 

 

 
 

 

 

 

 

Eric has over 25 years’ experience in the financial services industry. 

Prior to joining Liberty One, he worked with two firms for approximately 
ten years each: TD Ameritrade and TIAA-CREF. 

 

During his time at TD Ameritrade and TIAA-CREF, he was an individual 
producer at both companies.  Eric was promoted into sales leadership 
roles in both channels, including acting as a Managing Director at TIAA. 

 

Eric has a passion for leading, coaching and developing advisors and 
advisory teams.  He was recently promoted to National Sales Director for 
Liberty One Investment Management. 



 

 

Vendor Partner:  Liberty One                                         
         Investment Management 

 

 

 

 

Ben Pahl 
President 

 

 

 
 

 

 

 

 

Ben is the President of Liberty One Investment Management and    
founder of several of Liberty One’s flagship strategies and concepts.  

 

Ben entered the Financial Services industry in 2005. Originally hired to 
work within the client service department of The Tranel Financial Group 
(sister company to Liberty One), six months later, he became a Financial 
Advisor within the firm – tasked with developing a client base within a 
credit union contracted with The Tranel Financial Group.  

 

His 18 years’ experience as a Financial Advisor gives him a unique            
perspective within the third-party marketplace. Ben has been a member 
of the Liberty One team since its inception in 2012 and is focused on  
expanding Liberty One’s footprint throughout the Financial Service            
industry. 

 

• $1 million producer at 28 years old 

• Financial Institution Representative of the Year 2008 - 2020                       
within broker-dealer 

 



Contact Information 

C: 515.240.0609 

O: 413.310.0408 

bnewcomb54@massmutual.com 

 

 

Vendor Partner:  MassMutual 

 

 

 

 

Brad Newcomb 
Managing Director                    

Life Insurance Wholesaling 

MassMutual Strategic                       

Distributors 

 

 

 

 
 

 

 

 

 

Area of Responsibility: Brad is Managing Director for Life Insurance 
responsible for the Great Lakes region. He helps his clients create    
comprehensive financial plans that include products from MassMutual’s 
life insurance portfolio. 

 

Career History: Prior to joining MassMutual, Brad was Regional Vice 
President at Global Atlantic Financial Group. Prior to that, he was Chief 
Marketing Officer at Independent Planners Group, LLC where he guided 
the firm’s sales growth across all business lines. Before that he was   
Regional Vice President for ING USA (now Voya Financial). 

 

Education: Brad received his bachelor’s degree in Business                 
Management from Central College in Pella, Iowa. 

 

Professional Designations: Brad has earned his Life and Health            
License, as well as licenses for the FINRA Series 6 and 63.  



Contact Information 

P:  317.440.2892 

Brad.Coffin@mutualofomaha.com 

 

 

Vendor Partner:  Mutual of Omaha 

 

 

 

 

Brad Coffin 
Brokerage Life Sales Director 

 

 
 

 

 

 

 

Brad is a 26 year veteran of the life insurance business.  He spent the 
first 11 years of his career working in the senior health and long term 
care space before transitioning to the life insurance arena in 2007.   

 

With 10 years’ experience at Mutual of Omaha and 6 years at MetLife, 
he spends most of his time working with agents, advisors, and BGA’s in 
helping grow their life insurance footprint. 

 

Prior to starting his career, Brad earned his BA in Business                    
Administration at Hanover (Indiana) College and his MBA in Marketing 
from Butler University.   

 

He currently resides in Fishers IN,  with his wife and two daughters, age 
11 and 19.  Besides spending time with his family, he enjoys cooking, 
playing tennis, and the occasional round of golf. 

 



Contact Information 

O: 402.351.5228 

Ron.Lee@MutualofOmaha.com 

 

 

Vendor Partner:  Mutual of Omaha 

 

 

 

 

Ronald J. Lee, JD, 

CLU, ChFC, CAP 
Vice President                                  

Advanced Markets and                    

Brokerage Field Relations 

 

 

 
 

 

 

 

 

Ron earned an undergraduate degree in political science at the           
University of Nebraska at Omaha and received his law degree from 
Creighton University School of Law.  Ron received his CLU, ChFC and 
CAP designations from The American College in Bryn Mawr,                     
Pennsylvania.  

 

Prior to joining Mutual of Omaha, he was in private practice in Omaha, 
Nebraska.  His practice was primarily focused on the general practice of 
law. 

 

Ron’s current responsibilities include management of Advanced Markets 
support of all distribution channels.  His chief focus is on business and 
tax planning and he is also involved in the preparation and presentation 
of training seminars. 

 

Additionally, Ron heads the Brokerage Field Relations team.  This team 
acts as a liaison between the home office and field partners in                   
contracting and producer performance issues. 

 

Ron is a member of the Society of Financial Service Professionals, The 
Omaha Estate Planning Council, The Association for Advanced Life        
Underwriting, and is the former Chair of LIMRA’s Advanced Sales            
Committee.  



Contact Information 

P:  614.313.1525 

Hollan1@nationwide.com 

 

 

Vendor Partner:  Nationwide 

 

 

 

 

Natasha Holland 
Account Executive                      

Select Market Development 

Strategic Account Management 

 

 

 

 
 

 

 

 

 

Business Priorities  

As an Account Executive, Tasha has responsibilities for developing,    
implementing, and managing sales & marketing programs that align    
Nationwide resources with the needs of key firms and financial           
professional teams across select markets. Her focus is on collaborative 
business development in support of Nationwide Financial’s wholesale 
annuity strategy. She acts as a liaison with the firms’ Centers of             
Influence, field sales teams and our own National Account team to drive 
sales, find new opportunities and support their business.  

Experience and Background  

Tasha prides herself on delivering uncompromising results through          
dynamic relationships, exemplary actions, and engaging solutions. She 
is a results-driven sales professional and leader with more than 18 
years’ experience in financial services, 13 years in talent management, 
and 9 years as a sales leader. She has a proven ability in driving            
strategic initiatives, sales, public speaking, individual financial                   
counseling, and partnering with financial professionals. She is a              
sought-after partner in the financial industry with experience in annuities, 
life insurance, mutual funds, and retirement plans.  

Education, Certifications and Designations  

Tasha holds her undergraduate degree from West Virginia University 
and her M.B.A. from Franklin University. She is a Chartered Financial 
Consultant® (ChFC®), a Charted Life Underwriter (CLU), and a Certified 
Business CoachTM (CBCTM). In addition, she maintains a Certification 
in Long Term Care® (CLTC®) and currently holds the FINRA Series 7, 
26 and 63 licenses, as well as Life and Health licenses.  

Personal Life and Interests  

When not at work, Tasha enjoys spending time with her two children, 
checking out a new book or searching for the best brunch spot in town. 
She is also committed to supporting food shortage initiatives in the         
Columbus area, such as Lutheran Social Services and the Mid-Ohio 
Foodbank.  



Contact Information 

P:  480.215.2038 

kaysa@nationwide.com 

 

 

Vendor Partner:  Nationwide 

 

 

 

 

 

Adam Kays 
Divisional Vice President 

 

 

 

 
 

 

 

 

 

Adam Kays is a Divisional Vice President on the Brokerage Annuity    
Distribution Team.  He has been with Nationwide since October, 2000.   

 

He has current responsibilities for leading, inspiring, and managing a 
team of Regional Wholesalers on the eastern coast of the country.  He 
and his team provide annuity solutions to financial professionals across 
all distribution channels.  

 

Over the last 25+ years in the financial services industry, Adam has   
successfully obtained numerous FINRA licenses as well as becoming a 
CBC - Certified Business Coach through the World Assoc. of Business 
Coaches. Prior to his role in Tampa, FL as a DVP, Adam served the 
Phoenix, AZ area as an annuity wholesaler for close to 10 years.   

 

Adam graduated with an Business Management degree from Otterbein 
University and currently resides in Florida with his beautiful family.            
Adam and his family are easily found most weekends out on the water 
enjoying the Florida lifestyle.   
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Matt Joki 
Vice President                           

National Sales Director 

 

 

 
 

 

 

 

 

Matt Joki is a sales executive, keynote speaker and retirement solutions 
specialist with more than 20 years of experience in the financial services 
industry. He is currently a National Sales Director at Annexus, one of the 
nation’s leading independent retirement planning product design and  
distribution companies, and a leading authority on annuities. He has held 
previous leadership roles at AllianceBernstein and Principal Asset             
Management. 

 

Matt is a regular presenter at industry conferences and broker-dealer 
events from coast to coast, where he trains existing and potential             
partners on the value of introducing protection solutions into portfolios as 
an alternative to traditional legacy investment models. This is his            
passion: coaching advisors on how to identify the best opportunities to 
serve their clients and empowering them to grow their business. 

 

A recognized top producer and the recipient of multiple industry awards, 
he also sits on the Board of Visitors at the University of Wisconsin-
Madison School of Human Ecology which houses the Personal Finance 
Major, ranked number two in the Nation by WealthManagement.com. 
Additionally, he serves as the Sponsorship Chairman and Executive 
Board member of the TransPerfect Music City Bowl Football Game in 
Nashville, featuring teams from the SEC and Big Ten.  

 

He lives in Nashville with his wife Andrea and their two boys, Braxton 
and Lawson. 



Contact Information 

P:  717.228.8117 

Brad.Shepard@oneamerica.com 
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Brad Shepard  

CLTC 
Regional Account Director 

 

 

 

 
 

 

 

 

 

For the past 25 years, Brad has enjoyed an area of focus in selling,  
training and marketing Long Term Care and Linked Benefit                    
solutions.  His current role, Regional Account Director, with OneAmerica 
is to help distribution partners, advisors and agents develop and grow 
their Long Term Care Planning business through extensive business 
planning, marketing, training and support.   

 

He has also been a speaker on the topic of Long Term Care Planning at 
hundreds of educational seminars, workshops and webinars across the 
country. 

 

Brad is a Pennsylvania native and a graduate of the University of            
Pittsburgh.  He resides in New Bloomfield, PA with his wife, Denise, son 
Logan, and daughter Linsay. 

 



Contact Information 

P:  513.305.1060 

mark_berwanger@protective.com 

 

 

Vendor Partner:  Protective Life 

 

 

 

 

Mark Berwanger 
2nd Vice President                    

Divisional Vice President:     

Eastern Division                              

Independent and RIA Channel  

Retirement Division 

 

 

 

 
 

 

 

 

 

Mark has been in the financial service industry for going on 15 years, 
specializing in Life and Annuity insurance distribution. He joined           
Protective Life as an Internal Wholesaler in March 2008. Most recently, 
Mark was the Western Divisional Sales Manager for the Financial              
Institution Channel. Mark’s drive to win and a continuous passion for the 
financial service industry have made his presence instrumental to his 
team’s success. 

 

Mark earned the Protective Life Sales Manager of the year in 2013 for all 
distribution channels. Mark was the top Regional Vice President for the 
Protective Wholesale Division in 2015 and 2016. Mark was selected as 
one of LIMRA’s 25 Rising Stars in Distribution under 40 for 2017.  

 

Mark holds a Bachelor of Science degree in Industrial Labor Relations 
from Northern Kentucky University.  

 

Mark enjoys spending time with his wife Kelly, twin son Grant, twin 
daughter Greer, and their dog Teddy. Mark currently resides in                
Cincinnati, Ohio. 



Contact Information 

O: 813.482.6406 

C:  612.720.4022 

Bryan.Harding@protective.com 

 

 

Vendor Partner:  Protective Life 

 

 

 

 

Bryan Harding 
Regional Vice President                                  

External Annuity Wholesaler 

 

 

 
 

 

 

 

 

Bryan is committed to maintaining the highest standards of integrity and 
professionalism when it comes to relationships with his Financial               
Advisors. His philosophy includes first getting to know your business 
practice and understanding your unique financial business proposition to 
then provide you with the information, services, and solutions that will 
help best reach your goals.  His business exists to Educate / Empower / 
Equip. 

 

With more than 26 years of experience in the industry, Bryan is               
dedicated to developing lasting relationships with his Financial Advisors. 
This can help you to make more informed decisions and move forward 
and grow your business with more confidence.  Bryan strives to provide 
objective, clear, customized strategies to serve as your roadmap to a 
more reliable financial future and is committed to helping you in                  
whatever way he can.   

 

Bryan has received a Bachelor of Science Degree from the University of 
Nebraska and has continued his education at the Institute of Business 
and Finance.  He currently holds a Series 6,7,63, & 65 securities license 
along with Life/Health/Variable Annuity insurance license in the State of 
Florida.   

 



 

 

Vendor Partner:  Royal Alliance Associates 

 

 

 

 

Dmitry Goldin 
President & CEO 

 

 

 

 
 

 

 

 

 

Dmitry Goldin is President and CEO of Royal Alliance Associates. Goldin 
is responsible for formulating and directing strategic and operating                
initiatives for the firm. He oversees Royal Alliance’s New Jersey-based 
home office staff as it supports the firm’s more than 3,000 affiliated             
financial professionals and recruits new advisors to the Firm. 

 

Career Summary 

Dmitry has worked in the financial services industry for more than 20 
years having served in retail sales, operations and management             
capacities. He began his career in retail sales with the Principal Financial 
Group in 1993 and later serving in service and operations capacities with 
two independent trust companies in Denver. Prior to joining Royal, he 
was an operations manager at Charles Schwab, working with both retail 
and institutional clients. 

 

Dmitry joined Royal Alliance in 2000 as a regional management               
associate and was promoted to a senior regional management role in 
2003, where he assumed overall management and supervisory                
responsibility for the twenty-three-state Central region of Royal Alliance. 

 

In 2009, he was promoted to the role of Senior Vice President of          
Business Development serving in both regional and national                      
management roles. In this capacity, he supported key initiatives of                 
advisor relationship management and retention, practice development, 
recruiting and product sponsor support. He assumed his current role in 
January of 2014.  

 

Background 

Goldin received a B.S. degree in Business Administration in 1992 from 
the University of Colorado with an emphasis in Finance and International 
Business and an M.B.A. in Accounting and Finance in 2001 from Regis 
University in Denver. He also holds the FINRA Series 7, 24, 53, 63 and 
65 licenses. 



Contact Information 

P:  727.497.5073 

mkohn@royalalliance.com 

 

 

Vendor Partner:  Royal Alliance Associates 

 

 

 

 

 

Michael Kohn 
Vice President                        

Business Development 

 

 

 

 
 

 

 

 

 

Michael Kohn is the Vice President, Business Development, Royal        
Alliance for the Central region. He is responsible for supporting         
Managers and Top Producers by acting as a conduit for                    
communications, training initiatives, marketing ideas, and the                 
implementation of business management and development tools. He  
also works closely with Royal’s Recruiting and Advisory Services               
departments, as well as our Product Partners, to offer value-added            
programs and practice management tools and resources to further assist 
managers with growing their branches and expanding their business 
model opportunities. 

 

CAREER SUMMARY 

Michael has worked in the financial services industry for more than 30 
years. He built his career leading cross functional teams and handling 
unique opportunities in sales, marketing, business development,             
recruitment, and partner relations. Michael began his career in financial 
reporting with State Street Bank in 1986, and then joined Manulife         
Financial in 1991. In 1999, he was asked to join the sales and                
relationship management side of the business working on two college 
savings plan start-ups, the first with Manulife Financial and later with 
New York Life Investment Management. He served as the Director of 
Sales and then Vice President of Sales, respectively. Prior to joining 
Royal, he was Senior Director of Business Development at Signator        
Investors, Inc., a division of John Hancock, working with their independ-
ent financial firm owners and advisors, helping them grow their business 
through practice management, broker dealer relations, and succession 
planning. Michael joined Royal Alliance in 2018 and has been a key 
member of the integration team for the Signator Investors, Inc. firms and 
financial professionals. 

 

BACKGROUND 

Kohn received a B.A. degree in Economics from the Boston University. 
He also holds the FINRA Series 6 and 63 licenses. 



Contact Information 

P:  651.983.2688 

Gregory.Bighley@Securian.com 

 

 

Vendor Partner:  Securian Financial              
       Services, Inc. 

 

 

 

 

Greg Bighley 
Regional Sales Consultant           

Individual Solutions 

 

 

 

Travis Gerads 
Sales Manager                      

Independent Distribution Group 

 
 

 

 

 

 

 

Contact Information 

P:  651.302.3260 

Travis.Gerads@Securian.com 
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P:  857.294.1876 

Danny.Francisco@symetra.com 

 

 

Vendor Partner:  Symetra 

 

 

 

 

Danny Francisco 
Relationship Manager                   

Retirement Division 

 

 

 

 
 

 

 

 

 

In Danny’s role as Relationship Manager, he is focused on deepening 
and expanding strategic partner relationships in the Independent Broker 
Dealer channel. 

 

Prior to assuming the role at Symetra, he spent nearly a decade as an 
annuity consultant for Signator Investors within the John Hancock         
Financial Network.  Danny entered the financial services industry in 2001 
as a fee-based financial planner with Ameriprise and MetLife.  

 

He then transitioned into a wholesale role supporting annuities with           
National Integrity Life.  His territories included New England and New 
York. 

 

Danny’s various roles and experience over the last 20 years have all 
been in related in some way to providing service and education for       
investors, financial advisors and insurance companies. 



Contact Information 

P:  317.694.8651 

Sean.Mason@symetra.com 

 

 

Vendor Partner:  Symetra 

 

 

 

 

Sean Mason 
Regional Vice President              

Retirement Sales 

 

 

 
 

 

 

 

 

Sean is the Regional Vice President with Symetra Financial’s Retirement 
Division. He is responsible for providing solutions to the Independent 
Broker Dealer channel. 

 

Prior to assuming his role at Symetra, Sean spent 23 years at           
John Hancock, Prudential, AIG and Jackson.  His experience has been 
through all market conditions.   

 

Sean’s product expertise centers on mutual funds, financial planning, 
and fixed/index/variable annuities. 

 

Sean resides in Noblesville, Indiana with his wife (Kara), daughter 
(Katie) and son (Nicholas).  
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