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Two Policies Are Better Than One

Imagine telling your clients that you can 

provide a protection plan that…

• Produces no additional risk

• Creates flexibility for various life stages 

• And provides protection for their family as it 

grows and matures.



Two Policies Are Better Than One

I believe this is a great concept because…

• Prospects are easy to identify

• Provides you, the agent, with a value-added 

conversation

• And leads to larger commissionable sales



Two Policies Are Better Than One

Prospect Profile…

• Family with young child(ren) and mortgage

• At least, one insurable bread winner

• Strong desire to protect their family, their 

home, and everyone’s future



Case Study
Situation

• Caleb and his wife Amy, both age 30, are a healthy, 
married couple with two children

• They’ve lived in their home for 5 years and carry a 
mortgage balance of $250,000

• Both work but rely heavily on one spouse’s income
• Each participates in their defined contribution plans 

through work – taking full advantage of the 
employer’s match

• Amy’s dad recently passed away at age 63 after a 2-
year battle with cancer, which has the couple 
thinking about what they would do if something 
happened to them

• Concerned with income replacement for bringing 
up the family, getting kids through college, and 
saving for retirement



Case Study
Solution

• Combine a Signature GUL policy for $500,000 
along with a Signature Performance IUL 
policy for $500,000 on the primary income 
earner to provide $1,000,000 of death 
benefit protection

• Protection if they should become terminally, 
chronically, or critically ill with included living 
benefit riders

• Flexibility as circumstances change with GUL’s 
Guaranteed Cash-Out Rider which allows for 
a partial or full return of premiums paid

• Potential for supplemental retirement 
income with Performance IUL beginning at 
Age 66 for emergencies, health care, or living 
expenses



Dependent on Caleb’s Income

Note: Displayed values for the Signature Performance IUL are not guaranteed – guaranteed values can be found in supporting illustrations.

Signature Guaranteed UL
• Initial Death Benefit: $500,000
      Guaranteed to Age: 95
• Monthly Premium: $197.80
      Payable All Years
• Surrender Value at Age 65:

$0
• Guaranteed Cash-Out Rider

• 20th Year, Age 50: $47,472
• 25th Year, Age 55: $59,340

• Included Riders:
• Terminal Illness
• Chronic Illness
• Critical Illness

Signature Performance IUL
• Initial Death Benefit: $500,000
      Guaranteed to Age: 71
• Monthly Premium: $270.00
      Monthly EFT Payable to Age 65
• Surrender Value at Age 65:

$267,112
• Distribution Opportunity:
      $19,769 Annually for 25 Years
      Non-Guaranteed Current Values
      Cash from Policy: $494,226
• Included Riders:

• Terminal Illness
• Chronic Illness
• Critical Illness

Male, Issue Age 30, Preferred Non-Nicotine User

Total Monthly Premium is $467.80



Dependent on Amy’s Income

Note: Displayed values for the Signature Performance IUL are not guaranteed – guaranteed values can be found in supporting illustrations.

Signature Guaranteed UL
• Initial Death Benefit: $500,000
      Guaranteed to Age: 95
• Monthly Premium: $156.37
      Payable All Years
• Surrender Value at Age 65:

$0
• Guaranteed Cash-Out Rider

• 20th Year, Age 50: $37,529
• 25th Year, Age 55: $46,911

• Included Riders:
• Terminal Illness
• Chronic Illness
• Critical Illness

Signature Performance IUL
• Initial Death Benefit: $500,000
      Guaranteed to Age: 73
• Monthly Premium: $225.00
      Monthly EFT Payable to Age 65
• Surrender Value at Age 65:

$216,456
• Distribution Opportunity:
      $15,750 Annually for 25 Years
      Non-Guaranteed Current Values
      Cash from Policy: $393,750
• Included Riders:

• Terminal Illness
• Chronic Illness
• Critical Illness

Female, Issue Age 30, Preferred Non-Nicotine User

Total Monthly Premium is $381.37









Two Policies Are Better Than One

This approach solves for…

• Income replacement if something happens to the 

provider – college funding, mortgage protection

• Living benefits if provider incurs qualifying critical, 

chronic, or terminal illness

• Ability to convert one policy into supplemental 

retirement income – ROP feature at 20 and 25 yrs 

from GUL or borrow limited cash value from IUL



Life Updates…

• Now accepting Informals and Quick Quotes 

• Concierge UW for cases with $15k in target premium

• Will accept juveniles up to $1M if primary income provider 
has equal coverage or at least 10x amount of household 
income

• Precision Credits now to age 70 

• New Protection IUL soon – Updated design, lower min face



Tim Burns

Regional Sales Manager

tim.burns@americannational.com

Cell: 260.341.9689

LAD.AmericanNational.com

Contact Information
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Important Considerations: 

The foregoing is neither a contract of insurance, nor an offer to contract, but is a general description of benefits available under a contract providing the 
benefits outlined. This policy does have limitations. Expenses, cost of insurance, and interest credited are all explained in the contract. In addition, the policy 
owner will receive a detailed annual report showing all the transactions which occurred in the contract during the year, including the beginning accumulation 
value, premiums paid, expense charges, cost of insurance deducted, interest credited, and any loans taken during the contract year, and the ending balance. 
Only through a general review of the client’s specific situation can it be determined if there are tax advantages available to the client through American 
National’s products, one of which is life insurance. Proceeds from life insurance paid because of the death of the insured are generally excludable from the 
beneficiary’s gross income for tax purposes (IRC Sec. 101(a)(1)). The client should consult their tax and legal advisors on the impact to their specific situation.

American National Insurance Company, headquartered in Galveston, Texas is licensed to conduct business in all states except New York. Business is 
conducted in New York by American National Life Insurance Company of New York, headquartered in Glenmont, New York. Each company has financial 

responsibility only for the products and services it issues.

Policy Form Series SGUL18; SGUL18(NY); GCOR15 and GCOR15(NY) depending on issue date (Forms may vary by state)



Important Considerations: 

This presentation contains only a general description of the product and is not a policy of insurance. Any coverage is subject to the terms and conditions of the policy itself. 
For full details see the policy. Expenses, cost of insurance, and interest credited are all explained in the policy. In addition, the client will receive a detailed annual report 
showing all the transactions which occurred in the policy during the year, including the beginning Accumulation Value, premiums paid, expense charges, cost of insurance 
deducted, interest credited, any loans taken during the policy year, and the ending balance. The policy is not a registered security or stock market investment and does not 
directly participate in any stock or equity investments or index. The client is not buying an ownership interest in any stock or index. American National and its agents do not 
make any recommendations regarding the selection of indexed strategies. American National and its agents do not guarantee the performance of any indexed strategies. 
There is not one particular interest crediting strategy that will deliver the most interest under all economic conditions. 

The S&P MARC 5% Index and the S&P 500® Index are products of S&P Dow Jones Indices LLC or its affiliates (“SPDJI”) and have been licensed for use by American National 
Insurance Company. Standard & Poor’s® and S&P® are registered trademarks of Standard & Poor’s Financial Services LLC (“S&P”); Dow Jones® is a registered trademark of Dow 
Jones Trademark Holdings LLC (“Dow Jones”); and these trademarks have been licensed for use by SPDJI and sublicensed for certain purposes by American National Insurance 
Company Licensee.  American National Insurance Company Products are not sponsored, endorsed, sold or promoted by SPDJI, Dow Jones, S&P, their respective affiliates, and 
none of such parties make any representation regarding the advisability of investing in such product(s) nor do they have any liability for any errors, omissions, or 
interruptions of the S&P MARC 5% Index and the S&P 500 Index.

Nasdaq® and the Nasdaq-100 Index® are registered trademarks of Nasdaq, Inc. (which with its affiliates is referred to as the “Corporations”) and are licensed for use by 
American National Insurance Company.  The Product(s) have not been passed on by the Corporations as to their legality or suitability.  The Product(s) are not issued, 
endorsed, sold, or promoted by the Corporations.  THE CORPORATIONS MAKE NO WARRANTIES AND BEAR NO LIABILITY WITH RESPECT TO THE PRODUCT(S).  

Proceeds from life insurance paid because of the death of the insured are generally excludable from the beneficiary’s gross income for tax purposes. (IRC 101(a)(1) ) The 
client should consult a tax advisor or attorney regarding the client’s specific situation. Only through a general review of your specific situation can it be determined if there 
are tax advantages available to the client through American National’s products, one of which is life insurance. Neither American National nor its representatives provide legal 
or tax advice. Please consult an attorney or tax advisor regarding specific circumstances. Policy Form Series: IUL21

The Signature Performance Indexed Universal Life Insurance policy is not a registered security or stock market investment and does not directly participate in any stock or 
equity investments or index. The client is not buying an ownership interest in any stock or index.

American National and its agents do not make any recommendations regarding the selection of indexed strategies.  American National and its agents do not guarantee the 
performance of any indexed strategies. There is not one particular interest crediting strategy that will deliver the most interest under all economic conditions.

Policy Form Series: IUL19;ULBM19; ABR14-TM; ABR14-CH; ABR14-CT; (ND and SD Form Series ABR22-CT, ABR22-CH, and ABR22-TM); ULCTR14; ULGIO14; ULUNC21; 
ULPTP14; ULOPR14; PWSTP20; ULDW20 (Forms May Vary by State)

American National Insurance Company, headquartered in Galveston, Texas is licensed to conduct business in all states except New York. 



Accelerated Benefit Notice

Policy Form Series: ABR14-TM; ABR14-CH; ABR14-CT; ABR14-TM(NY); ABR14-CH(NY) (ND and SD Form Series ABR22-CT, ABR22-CH and ABR22-TM). Forms 
will vary by state and may not be available in all states. Critical Illness is not available in NY.  Chronic Illness is not available on products with term riders in CA.  
Refer to rider forms for a complete list of illnesses and definitions. Some states may limit the definition of terminal illness to conditions that are expected to 
result in death within 12 months. The riders are offered at no additional premium. However, the accelerated payment will be less than the requested death 
benefit because it will be reduced by an actuarial discount and an administrative fee of up to $500. The amount of the discount is primarily dependent on 
American National’s determination of the insured’s life expectancy at the time of election. Outstanding Policy Loans will reduce the amount of the benefit 
payment. The accelerated death benefit is an unrestricted cash payment. The Chronic and Terminal Illness Rider are intended to receive favorable tax 
treatment under 101(g) of the IRC. Receipt of a benefit could be a taxable event. The client should consult a tax advisor regarding the tax status of any benefit 
paid under these riders. Receipt of Accelerated Benefits may affect their eligibility for Medicaid, supplemental security income, or other governmental benefits 
or entitlements. Before accelerating any benefit, the client should consult an advisor to determine the impact on their eligibility. Accelerated Benefit Riders are 
not replacements for Long Term Care Insurance. This is a life insurance benefit that also gives them the option to accelerate some or all of the death benefit in 
the event that the insured meets the criteria for a qualifying event described in the policy. This policy or certificate does not provide long-term care insurance 
subject to California long-term care insurance law. The policy or certificate is not a California Partnership for Long-Term Care program policy. This policy or 
certificate is not a Medicare supplement policy. Accelerated benefit riders (“ABR”) and long-term care insurance (“LTCI”) provide different types of benefits. An 
ABR allows the insured to access a portion of the life insurance policy’s death benefit while living and may be used for any purpose. LTCI provides 
reimbursement for necessary care received due to the inability to perform activities of daily living or cognitive impairment. Coverage may include 
reimbursement for the cost of a nursing home, assisted living, home health care, homemaker services, adult day care, hospice services or respite care for the 
primary caretaker. The benefits may be conditioned on certain requirements or meeting an elimination period or limited by type of service, the number of days 
or a maximum dollar limit. Benefits under some ABRs and all LTCI are conditioned upon the insured not being able to perform two or more of the activities of 
daily living or being cognitively impaired. California: See form 10741-CM for a more detailed comparison of benefits provided by an ABR and LTCI. New York 
Chronic Illness Rider: This product is a life insurance policy that accelerates the death benefit on account of chronic illness and is not a health insurance policy 
providing long term care insurance subject to the minimum requirements of New York Law, does not qualify for the New York State Long Term Care 
Partnership program, and is not a Medicare supplement policy.
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